The Buying/

Buyers Start Here:

Buyer Considers the Purchase of a
Home

House Closing Where Buyer and
Seller Pay Negotiated Closing
Costs with Cashier’s Check or Bank

y

A

Sellin

y Process

Sellers Start Here:

Homeowner Decides to Sell

Buyer Selects Licensee to
Represent

l

Lender Verifies Buyers’
Information with Bank and Employer.
Lender Orders Appraisal
(30-45 days)

A 4

Seller Selects Listing Licensee Who
Prepares Market Analysis of Home
and Assists in Staging Home

Buyer Discusses Finances with
Licensee Including Needs & Wants

v

Buyer Prequalifies with Lender
‘Who Pulls Credit and Verifies
Employment and Funds to Close

y

Licensee Previews Homes with
Buyer that Meet Their
Requirements

\ 4

Buyer Selects Home. Licensee
Writes and Presents Offer.
(Earnest Money Needed )

A 4

Offer Accepted ( Maybe after
Counters)

A 4

Buyer Reviews Title Report with
Licensee

Seller Prepares the Home
for Marketing

A

Buyer Receives and Reviews
Resale Certificate ( 10 Days After
Acceptance)

4

Seller Arranges for Well & Septic
Certificates if Necessary

y

Buyer Contracts for a Home
Inspection ( First Week)

Buyer and Seller Negotiate Repairs
and Safety Items through Licensees’

4

Lender Writes Final 90% Letter

Broker/Agent Markets the Home

A Showing results in an Offer

A 4

Listing Licensee Advises Seller of
Options in Negotiating Offer

Offer Accepted
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